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Here to Learn

Sales

Build the skills needed to generate leads, build customer relationships, and drive revenue
growth. Courses cover sales fundamentals, prospecting, consultative selling, communication,
negotiation, customer relationship management, objection handling, closing techniques, and
account development to help sales professionals increase effectiveness and achieve stronger
results.

Sample courses related to Sales

Secrets to Winning Sales Presentations
Building Relationships in Sales

Sales Fundamentals

The Ultimate Sales Prospecting Guide
How to Handle Objections: Getting
Customers to Say, “Yes!”

An Introduction to Sales Enablement
Psychology Tips that Unlock Sales

Why People Buy: Boost Sales by
Understanding Customers’ Needs
Expert Strategies for Overcoming Sales
Objections

Closing the Deal: Negotiation Strategies
to Increase Sales
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Working Your Call List

Virtual Selling

Video Prospecting

Value-Based Selling
Understand Why Deals are Lost
Time for Renewal

The Sales Pitch

The Power of Referrals

The Importance of Sharing Sales
Feedback

The Art of Sales Forecasting
Target Account Selling

SNAP Selling

Shortening Your Sales Cycle
Selling the Proposed Solution
Sales Tech Tools

Sales Strategies - The Power of Resellers
Sales Proposals

Sales Listening Skills

Sales Dashboard and Analytics
Resilience in Sales

Researching Your Prospect
Mastering Cold Emailing
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